AL OBERSON SAYS .

in now or th 1o live in
within the very ncar future will be insulated by Oberson.
der_people in

No wo
insulation, 1

When you brush your teeth in t
your face, it is more than likely U
1s came from the state of Michi

you are going

ichigan say, “When | think of

think of Oberson.

OBERSON INSULATION (0.

621 E. FOURTH ST.

LI 4-0200
ROYAL OAK

———

PICTURE FRAMING

EXPERTLY

ART

DONE IN OUR OWN

SHOP

SUPPLIES

FOR THE AMATEUR AND PROFESSIONAL

ART CLASSES

FOR ADULTS AND SCHOOL AGERS

O
m

REG
CLASSES ¢

STER NOW
TART SEPT. 21

1

Z
m
0 /7
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Open Daily 9-6
Thurs. & Fri. til 9 pm
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THE BUTCHER-SHOP QUARTET, LESS 'l'\\'()‘
Minstrels Harold Rood and Merritt Olsen.

Butcher Adds ‘Ham’
To Shopping Order

By MARILYN DUPREI
Staff Writer
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house in the parking lot behind |
where Sfire's Market is now. Old|
Mr. en delivared ice to the
meat store and slaughter house
and in his spare time worked in-
side salting meat, cutting and
butchering.

0Ol

MERRITT OLSEN can tell any
body just about anything about
the city of Birmingham. His|
mother and her mother were born|
and raised in Franklin, and his dad
to Birmingham in 1910, He
ife story of nearly
“everybody” that ever set foot in |
the city.

After the chicken dressing, the|
next job was delivery boy. He de-
livered in a Dodge truck, and be-
fore that, a Model-T Ford with a
Lox on the back was the delivery
truck. He delivered in the country |
—-as far as Orchard Lake—and to
the surrounding country

clubs, for

they all bought locally then. |
Young Olsen went to college for |
two 3 but decided butchering

was for him. He said, “I'm in the
last bateh to manage to swim with-
out a master’s degree.”

OLSEN'S MARKET moved in|
to its Brown Street location.

bles were introduced to th
meat

Ve
little
20°s

market in
in the 30 A
frozen foods wh
time ca Olsen said, “We
keep abreast of the times

Olsen still has about six custom-

who traded with his father. He
rfmembers them coming into the |
store, “when I was a kid.”

“We handle quality foods,” said
Olsen, “that’s our philosophy. We
can't carry everything, but a com-
plete line of anything is impos-
sible.” Olsen’s

the earl

mixes n the

fresh Luke
not frozen chickens,
too: net just on holidays, but all

year around.

PR
T ASKED about He
proudly sat up and  explained
“With the retailing  revolution,
stores have hecome imp L 1f

to compluin to.

I could find him How did the Olsen's get into the “Personal stores of this type
ked if T was selling some- meat husiness? Merritt Olsen said, are concerned to please. We care
I quickly assured him “IU just happened that way. My (o satisfy our customers; we get to

not. Later T was informed if dad was in the ice business, cut kpow them and their meats.”
peddier, Olsen would ice on Quarton Lake in the winter — “Aya your prices higher?” 1

Now that's a difficult question

e fiddled fast and furiously.

wnts to complain, there' ¥

to answer,” he told me. “Prices are
hard to measure; the elements of
rvice, quality and satisfaction
enter into the total.
About that time, Harold Rood,
the other butcher, came out to
where we were sitting, screwed a
grinder to an attachment and
ground some beef. That’s the first
time I ever had hamburg ground
in my lap—almost.

OLSEN HAS two daughters and
a son. He said his two daughters
would walk several blocks out of |

i coming home from |
school to avoid the market. Afraid
they'd get put to work.

And eight-year-old Billy thinks
the market is a “fine place to get
popsicles.” His dad said Billy will
trim the fgt from a piece of meat
for about two minutes, but then
decides he'd rather go out and
play. |

1 asked about the work. Olsen |
lzughed and said, “We have six|
employes,  but questionable
how much work we do. Rut we're
all a bunch of f we do a
little bit of everything.

“It’s different when you're deal-
g with products not manufac-
ured. When you handle the na-|
ural, you take what you can get.”

I HAD been eyeing the decor of
the market. It was adorned with
stuffed trout, Edison phonographs,
violins and banjos. So I asked for

| an explanation. Not only did 1 get

an  explanation, but a demon-
stration.

Had the best time—a marvelous-
i oncert! arold
and Merritt
1 heard
Soldier's  Joy, to the
Weddin' " and “The Jumpin’ Tooth-
ache.” Called out square dances
had n good old fashioned,

end
knee-slapping time.

er,

And the biggrest surprise—no on
was surprised! Customers came in
and “didn't bat an eye” One
woman said they're “the hammiest
utchers ['ve ever seen.”

re. Relaxed

1 guess maybe they
considera-

atmosphere, customer
tion and a wonderful time. But a
oy to go to market? You bet!

Even if they are all “full of

WILSON PONTIAC CADILLAC, INC. IN BIRMINGHAM

60 new Pontiacs and Tempests have to go!
Priced to sell, fast, fast, fast!
Widest selection of models and colors in the area.

And five minute delivery.

Ask about our fine Cadillacs, too.

1350 NORTH WOODWARD
CALL MI 4-1930

hologna!™

A CAREFUL LOOK

At Ten Prominent, Investment-Grade Securities

The Watling, Lerchen & Co. Research Department has just
completed a comprehens study of ten grad
securities, carefully selected from hundreds of listed stocks,
representing a diversificd cross-section of American
business:

All ten ¢
minded investor.

worthy of careful consideration by the growth-

If you're interested in learning who the companies are, and
especially in why we chose these particular securities for
theirscapital growth potential, mail the attached coupon
today. We'd like to send you a copy of this detailed report
so you can apply your own unhurried judgment to our
analysis . . . and perhaps compare our selection and rec-
oommendations with your own personal investment goals.

Watling, Lerchen & Co.
Creson Bldg.. W. Maple and Cranbrook Rd.
Birmingham, Mich. Phone: 046-9100

Please send me your report on Ten Tnvestment-Grade Securities

NAME

ADDRESS.

CITY.

WATLING,
LERCHEN & CO.

MEMBERS HEW YOMK STOCK EXCHANGE

Detroit + Ann Arbor = Rirmingham « Dearborn » Jackson
Lansing + Pontiae + Port Huron » Warren « New York

SERVING MICHIGAN INVESTORS SINCE 1918

SALE ON
SCOTTS

AT FAWCETT'S HARDWARE!
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32 off

on Turf Builder
and Scotts seed

Right now—late summer and early fall—is a wonderful
time of vear to fix up a lawn. That’s why Scotts are
making this special S A LE offer on Turf Builder and
Scotts seed.

Buy them together — and S AV E $2. Apply them now
(while nature is on vour side) and enjoy a thicker,
greener lawn this fall and all next year.

I'xciling new grass!

WINDSOR

® Needs mowing
less often

Wwindsor
Kentucky
Bluegrass

Vot

® Loves heat—
needs less
water

*4.95

$2.00 OFF

INTRODUCTORY OFFER!
when bought with turf builder.

PRO. HARDWARE

authorized dealer

908 So. Adams Rd (1 Block north of Lincoln)
I 4-6020

8 to 6:30 daily; Fri. to 8; Sat. 'til 6; Sun. 10 am. to 2 p.m.




