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| quality and real style for your Fall apg:re

native . re everyone
~ Aleut, we wouldn’t know what they were 5
‘about. If you went with me into the jungles o
New York’s wholesale distriét, and listened to
the characters there talk about their merchan-
dise, you probably wouldn’t understand much
et e
apparel business
emporiums
IikgT shorn lamb.

But after you learn a. few snatches of this
lingo, and do a little writing with a pencil when
they're talking, they gather that you're not to be
fooe{ed. And vgﬁmyw really begin to know what
‘the score is in the apparel business, you really
aren’t fooled.

In the next few weeks you, and your family,
will be buying clothes for Fall wear. You'll be
spending h arned money, and you'll hope and

ray youw'll get value received. You'll have to
ope and pray, for mbst of you know little about
fabrics or their manufacture. You can appre-
ciate style and good looks in a garment, but from
there on you have to depend upon someone else.

. If you go north many miles into the wilderness
[ “to fish, you depend upon a guide. You do this
even if you're an experienced fisherman, and if
you're wise. Now, there is a difference in guides.
One man may take you to good fishing, even
though he might risk being hired the next day.
An;gler guide will fiddle around, find out how
many days you'll be there, and finally take you
to good hyshmg during ybur last couple of days.
One guide is a scoundrel and his immediate desire
for profit tempts him to make a dupe of you. The
" other is honest, and has built a good reputation
in your mind. You want to hire him on the next
trip. He's made a customer, not merely a sale.

When you do that Fall sh'o[)ping you're goin
to need a guide, even if you're an experiex]ce(
shopper. The guide you select will be the retdiler,
whose name hangs on a sign outside the sfore.
He'll either lead you to real, honest values, or he'll
sell you junk he has purchased cheap.

Last Spring the cotton market broke. Millions
of yards of high'priced cottons were suddenly
dumped by the owners. This cotton was definitely
not all of superior quality. Some of it was the
poor stuff turned out just after the war was over,
and mills were getting back to fpe::\cetime pro-
duction. Some manufagturers of cotton goods
grabbed this stuff, because of the price. They
mixed the poor with the good, and began turning
out cotton apparel at very low\prices. Because

an there is on a used car lot.
_quite alert in eithet of these
n business you'll come out

a cheap garment, poor workmanship was added
as the final touch. .

During this time most merchants were being
told by customers that prices were too high. Be-
- ing conscious' of what their customers said they
wanted, many merchants bought items because
they could sell them cheap. Hence we had a sum-
mer where the market was deluged with cheap
cottons. Especially in the field of ladies’ dresses
was, this prevalent. Merchants whose whole
theme is price bought up these cheap cottons
under “special purchase” arrangements. They
offered these poorly made garments at $8.98,
or so, and intjmated that they were worth much
more,

1 . Thereare honest manufacturers, just like there

are_genuine merchants. These manufacturers
decided they wouldn’t chefipen their name by in-
dulging in this enticing cheap cotton. They still
insisted on the same uniform quality they had
 always demanded, and they got 11’. But they had
this vicious cheap-cotton competition to meet, and
they met it. They offered cotton dresses at the
same retail price as did the unserupulous mer-
chant who bought the junk and passed it off as
having a much higher value.
.« None of this sort of merchandise, this inferior
~and tawdry stuff, passes over the counters of the
évg'gle Store.” We won’t buy merchandise from
a firm that doesn’t have a name for making only
w products, and hasn’t earned that name
| through years of fair dealing. We've been ex-
sed to-the other tgpe of operator. We know
| their methods, and the temptations offered. But
| the temptation of an extra profit, coming from

| selling an inferior product at the regular price,

[ 2is not for us.
‘We know our business wouldn’t have increased
~ more than 70% over last summer’s business if
' you got inferior quality atithe-Village Store. We
expect to continue, indefinitely, in guiding you
“and your family to quality merchandise at fair
_prices. So if yoy want to get the most in fenuine
| dollar,
- you will join the hosts of your neighbors who've
- already discovered the Village Store.

ROSS S. CAMPBELL,
¢ vy ! Proprietor

: 1 were dﬁpéfehy parachute into a

's more mumbo-jumbo in the |

_the material was cheap, and the desire was for .

in" Naval history, orgamization,
administration and personnel,
ships and aircraft, physieal train.
ing and military drill. This Naval
Training Center is the largest in
the world and is the only recruit
school for enlisted Waves,
.Waves are then sent tq ad-
vanced fraining schools and as-
signed duty in communications,
supply, aviation, personnel, ad-
ministration, and hospital work,
urther information can be ob-
tained  from any Naval Recruiting
Station or from Naval Officer Pro-
curement, 949 Book Building, De-
troit. ;

.« o
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According to 5/Set." Lynn D.

)| Rexford, local recruiting chief,

there is no waiting period for men
|desiring enlistment in the U. S. |
| Army, whether they are veterans
| or _non-veterans.

It has come to the attention of |
| 8gt. Rexford that many men are
| under the impression they must
wait several weeks after they
| have made application. |
“This. is not -s0,” Rexford
| stuted. “The Army is offering
many fine opportunities for young
. nien between the ages of 17 and
35., Direct assignments for re-
knowned units, wonderful chances
for | technical training that' will
bettar fit you for specialized work
when and if you return to “civil-
ian life”, are but a fewlof these
opportunities.

“Colne in and see us. Let us
give you the clear picture of the
U, 8. Army.”

Offices are lpcated at 53% W.
| Huron Sgreet, Pontiac |

V:Complates Course
in NROC Program

Robert B. Grindley, 852 Puritan
avenue, successfully completed the
| inaugural basicicourse in the Nu-
| val Reserve Officer Candidate Pro-
|gram at the Naval Training Sta- |

tion, Newport, R, I, the Ninth
Naval District headquarters at
Great Lakes, 111, has announced.

Under the provisions of this |
newest of the Navi's plans to |
amplify reserve officer procure- |
t, he will take an advanced
course some time befohe gradua-
tioh from college and upon gradu-
|ation and successful completion
of the advanced course will be
offered an ensign’s commission in
the United States Naval Reerve. |

At Great Lakes for |

+| Recruit Training

Alvin L. Prator, seaman re-
cruit, USN, of b Lone Pine ct.,
Bloomfield Hills, is undergoing re-
cruit training at the world’s larg-
est Naval Training Center, Great |
., h  Naval District |
headquarters' reported this weck. |

Recruit training is the sharp
preak between civilian and Naval
life in which the new
learns the fundamental pri
~of the Nava) service.

In the course of hi:
the recruit is. taught s
Navy customs, terms,
dinance, gunnery, signa
navigation. |

Upon - completion of his train-
| ing the recruit is assigned either
to units of the fleet of to u serv-

ice school for specialized train-
ing.
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