P" providing, increasing
e lknl).:'f:'d .cl.u'duinﬂc sufferer. The
Peim h ill ﬁﬂl vice 4
“do wi low
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mhﬁ"' i‘:‘ routine uub{uh-'d l:.y‘ v
ysician. ‘e mai hmlf]!oh;u”yomn
. 'wnh.. and a large u»wlmt of needles,

needed in the treat-
ent and c nox of diabetes.
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(Friday and Saturday Onl
Smial

(Friday ind Saturday Onl

Layer C-kp _________
(Saturday Only

Four

Sty Amricot Filled Silver
Layer Cakes . ... __: - _ each $1.50

1'| Golden Snow L.y-.— Coflees. 2. each Sdc
Butter Frosted Clhmhle Fudge

SFIRE'S ALWAYS FEATURE THIS .UNBEATABLIZI COMBINATION

FARM FRESH PRODUCE’| ~ MAXWEL

bﬁmﬁs Wy T COFFEE

L HOUSE

Ib. 51c

e + bchs,

&nﬁgﬂy HEARTS . 2 Ige. 2% DUZ or OXYDOL

California Lon. Wlnke and Triumph ' Lll'ge Choice . 3 3c

RED POTATOES . . . 10Tbs. 59 | _Peckeses

L

Frozen Pitted -

CHERRIES for CANNING

* 25 LBS. 5 LBS. ‘All for

R

and m l RAY CODK,
itnm‘, mt‘d Tuesduy

a four-day Vacation u

0 the Gratlot Inn n’".m G"r: itiot
Beach, Mich,

to vi
fnmil). the J, Pinekneys. l!rl
| €. D: Pinckney, Mrs. Smn.h'l moth-
| er, the two anh !
lotte and - Sally, t
daughter and her }
Kenneth W. Duff’s of (.m
were also present for the famil; 1
reunion.
. {

“Miss uamhy Alwp of Rich-|

ond, Va,, was the houseguest of
VHS\X SUE CAHFY and her par-
|ents, Mr. and Mrs. Charles E.
| Carey 'of Lahser road last week. |
| On Thursday evening, Miss Carey |
| was ‘hostess at a picnie for two
| Grosse Pointe debutantes. Sunday
| evening she left for Cornell Unl
| evrsity in New York to m-nﬂ
\summer school.

.
MR. and MHS l’AUL D. HAM
METT of Berwyn road were hosts
at a supper party in their home
bunday ov.mmg The guest of|

s Mrs. Hammett’s sister
Jelnne Carlton of Chies

|
It

| A family wedding was
|sjon for the trip to Omal
mm MR. and S. ALAN L.
NIC took recently. They
.n- now back at their home on|
| \nughn mld

DR, and MRS JAKEE J. {
{REILLY, their son Jimm and |
| Mrs. Reilly’s mother, Mrs. Edward |
l Maclean, hei

1
P

y Inn
and at Cop- ¥
Upper  Peningula,

|Local Young PeopleE
| Take Part in State |
| College Broadcasts |
| |

| Two broadeasts of interest to
| Birmingham people are scheduled |{
to be released through Michigan |
Slulx College on July 8 and 12.
At the first broadcast,
hmml here at 11:45 am.
morning, the 125 High School
| Clinic Band will bnmdcm Amon
| the members will be Ellubctg

are attending he sumimer course |
in instrumental instruction hninz‘
given at the collere until July 17.}

Ronald and Bill will also par-
{ ticipate in the July 12 broadcast, I
timed f 15 p.m., when & cornet |
trio is on the air

mer clinie.

WITH THE

COLLEGIANS

4

Robert Allen Jacobson, Route 5,
Birmingham, held an all A record
in thd schoal of engineering at the
University of Michigan at “Ann
Arbor during this last spring
semester.

| OF OF 55_49 \ GENUINE SPRING
" CHERRIES | SUGAR : ’

Y Leg O’Lamb Ib.69c
HOLIDAY ' ' CHOICE SHOULDER
MACAROON MIX — makes 60. . ... can 48c ;

0 - Beef Pot Roast 1b. 69¢
SOLID PACK .

: STARKIST TUNA ... ...... ... .. can45¢ . BARBECUE

» Il HUNT'S . H
WHOLE APRICOTS - No. 2} Cnm 2 for 59¢ S,pare R'bs Ib' 49C

WTY BRAND Fresh Cabves Rib End Loin
'DOG FOOD ............... 2-0z. can 15¢ BSI:YEEAEI;[‘S RO:OSJKOF
[ SPRY .............. . 3. can$123 Ib. 79c Ib. 49c
A ) : oui
i PA‘PER TOWELS ............. 6 rolln 596 lY"lEN‘ TURKEYS llllllllll “). 690
¥ 1‘ MORTON S } ) Plump Rocks and _Redl
1 CHICKEN ALAKING ... .. 3'Glasses $1.00 |Stewing Chickens .... ..... 1b. 49¢
[

L_lutl O Lakes Fresh .| Imported

%ﬁmm. 913 CHEESE . 230 ?ﬁ‘é’fiﬁm Ib. 790

IRE BROS.

Wﬂ' QHAI-ITY GROCEBIES AND MEATS

SOCIETY NEWS must be in
the Eccentric oditnrnl office by
five a'clock every Tuesday after-
noon. Deadline I:H‘ CLUB NEWS
remains at noon Mondays.

|

|

|

l

|

| CLARITA

“ SWIMMING POOL
I 538 Long Lake Rd., East
i

(near Rochester Road)
Phone Big Beaver 445

A few memberships still
available to wph who
appreciate quiet and
pleasant surroundings.

| SEASON PEE—$25.00 .
Flm Evans, Owner *

* turers representatives. They come in their automobiles, nikke many

--"""a'-a 'h"’ -
: *"..:',":.*.‘.mh

They used to call them “drummers”. The dfummer of & genera- i
tion ago would start out' with his bag of sai ‘travel by train-and £
by horse and buggy. He would call upon’ trade” in a regular 2
‘routine, would stay a day—or a few hours unﬂl the next train out. :

- He wids a who was welcome, for he brought with him news ix
of the newer fashions mt&nneul gossip of the trade. He pi mblbg i
went home with the storekeeper for lunch, and afterwards H
up the'parlor with heavy cigar smoke. He picked up information
about the crops locllly, for this wauld largely deufmine wnt when
his firm wou)d be paid for the order he nce-vtd :

Today they’re not di or even sale They are 17 J

u]hm-i-y. But they are still unusual’ Mduh.nnduwbn L ]

race of men who can’t stay put. They have to be on the imove,’

constantly to h thinking -bout the next town they vt-nt to make ‘th
Y.

Salesmen are a clanish lot. They exchunwe information in hotel
lobbies and restaurants, discuss the merits 'of certdin stores, and
are still purveyors of Informuion and gonip of the trade. They (
always come alone

1 have :lnuiﬁcd their

other uppmcb is the diplomn-c en!ry. This salesman walks in vﬂM
any evide bout the store carefully studying the
types of morclnndha handled. HII usual approach consists of compli-
mentary rerharks about your ‘store, how he heard about it in southern
lndhnl, etc. This type of salesman is pnlinlud and well-mannered.

Now it’s interesting to study your own reactions to these'two
types of approach. If you're contrary by nature, as I am, you are
likély to meet the frontal approach type with a frontal attack of
your own, You sort of feel that this salesman has defied you by his
methods, and you’re much tougher than usual right from the staft.
His method has indicated to you that he does not consider your time
valuable, and that nothing is more important that to look at his “
samples. Usually this type of salesman has what he calls a “ter-
rific” line, and his general technique is to wopder how you have N .
succeeded thus far without his stuff. To put it bluntly—and T know
you'd do the same—I take a certain savage delight in ushering this
gent off tllne premises. His chances to dlsplay his merchandise are
almost ni

But I'm afraid of the other type. He has what he believes is a line
of merchfndise of great merit; it would strengthen us. But he doesn’t
want to take our time unku we are interested, and then only when it is

It's nd | hope not many salesmen md lhh-—-
how often we can find time at once for such a ‘man.

Another thing about salesmen I've lgarned, is that the man him-
self usually typifies the firm he represents. A very fine house never
is represenled by an inferior represe'\t.ative. A fine, well-known
house, selects its men with cate, and [tiese men seem to exude a
genuine confidence because thev represent such a firm. The con-
trary is also true. So, a retailer of some dmcernment can almost
always tell whether or not-any line af merchandise is mttresllng
to him from his reactions to its represgntative,

Of course there is the pressure salesman. There aren’t so many of
him any more, but some still feel a bludgeon is a better weapon than a
rapier, The pressure salesman builds up pales resistance, builds up pres-
sure against himself. He may get an al order, but he isn't likely
togeta rcpelt arder There pub;l:ly 't any connection, but the high

in the cl field almost always smokes—or chews

OH'IPI.

1 could go on for some distance yet about these salesmen we
meet daily. They are quite & study. Some retailer ought to write
a book on the subject, For if salesmen could see themselves through
the eye of their customer, many of them would change their ways.
They are important and necessary; they should be sure they are
personable also.

Because we've been exposed to quite a few good ulumn:. we_still
have a fair quantity of summer wear. We can take care of your
whi man or woman, and whether you intend to stay on land or go
into the water, We still have some cotton dremo, light weight slacks,
cool cotton shirts, all with plenty of style. If you've been one of these
practical people who don’t buy until you need to, don't worry.

When you go to the beach you'll need something to carry wet
bathing suits. Nothing can be more practical and -attractive than
* those Flagship Code bags and duffle bags. They've been very popu-
lar, being lined in koroseal. In order to give you a bargain, and
to put these bags to use, we are reducing their prices. The smaller
bag will be $8.95, and the large duffle bag will be $5.50. These
prices meéan you just about aré buying them at wholesale prices,

Last Saturday we served iced tea and coffee. As an experiment .it
was highly successful. So, we'll continue. On Saturday, when you've
done that grocery lhoppml, stoj ovvr at the Village Store -.nd have .
cool glass of tea or coffee. We'll be glad to see you,

Axlhml or not, If you think we don’t mean this, ‘then jm try H
al see.

Ross $. Ccmph-. 1,
Proprietor i

e Ut cke | T

Bsniglonlitjon




