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World’s Greatest Buy

1250

Freight and Tax Extra

for the HUDSON COACH

Throughout Hudson's I6fig-time policy of giving greatest value

’ for the money, this is the lowest price, the finest Ht n, the
greatest value Hudson ever offered. Only Hudson’s exclusive

4 of the famous d Super-Si inciple com- ]

bined with ¢he world’s largest production of 6-cylinder cars }

_ make it possible. By greater margins than ever before it is A

{ g today the “World’s Greatest Buy.” ¥

Hudson - Essex World’s Largest Selling 6-Cylinder Cars

BOUGHNER BROS. GARAGE

3 LCCAL DISTRIBUTORS

120 S. Woodward Ave. . Phone 70

Following closely the information
that Graham Brothers produced more
1%-ton trucks than any other man-
¢ |ufacturer during the first quarter of

11925, and ranked second in the 1-ton
| |and 1%-ton fields combined, comes
|

| the announcement that their Detroit
| factory has again found it necessary
| |to take greatly enlarged space.
[ On June 18, it is also announced,
| | Graham Brothers opened a new
| |Pacific coast plant in Stockton, Cali-

| |fornia. Including Graham Brothers,
| - | Canada, Ltd., this gives them four|
| | factories.

| idity of Graham Brothers’
|growth is clearly indicated by the|
| repeated increases in their space re-
quirements—which have much more

than doubled each year since 1921.
The first Detroit plant, in .
had 13,000 square feet. During 2
| [this was increased to 27,000 and
| |during 1923 to 40,000, I May, 1923,
| |they moved into a plant of 60,000
square feet, more advantageously
located with respect to Dodge Broth-
\|ers from whom they obtain the
| engine for their trucks. Soon, still
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|| more space was required. First, 3
11000, then 50,000 more square
| were added, and on June

1, 1925,
another move gave them 250,000

square t
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has been 1
aterials,
1 the receiving
ious departments’ and
the assembly line

without any retracing or unnecessary
hangling.
Mpterials from the railroad cars

lare unloaded on covered platforms
400 feet long by 40 feet wide and
convdyed down an aisle 24 feet wide
by 540 feet long in the main build-
ing to| the proper stock-rooms or de-
partmeénts.

At the extreme end of this aisle
and at right angles to it is the frame
assembly line. While the frame
travels 4 distance of 100 feet, wrong
side up, on a conveyor, the necessary
| brackets wre hot riveted in place and!

STUDEBAKER
Special Six Coach

~ Why Call It a Coach?

$670.00 down and 12
monthly payments of
$102.60 each.
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HEY coulda't understand! “Why call
it a coach—why confuse it with cheap\

not underesti-
¢ and chassis.
these units be-\/
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\ With extra weight to carry
be \come increasingly vital
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better to name it'the Special Six Coupe.”
To be sure, the Special Six Coach is uphol-

stered in fine quality of material—with high-
grade carpeting—and heayy decorative door
pulls 10 assist passeagers in alighting.

To' be surd, it is lacquer finished in two
styles—beautiful Studebaker. blue or a rich
duotone finish pf Wyandotte green-gray
above and Ponca green-gray below,

And, furthermore, to get a.coach as large
and roomy ybu must pay more than $1,000
above the price of this car.

But the fa¢t remains—ihat it carries the
ice_pt which a'fine closed car has
on the world-famous Special

Tt is a coach—in price alone.
. .

But in quality
—a fine type of five-passenger E
. .

coupe. -

From, the very beginning, the coach has
been anl effort towards economy on the part
of automobile ‘manufacturers. * But, 'unlike
other S s been

{ able to build 'a coach without sacrifice in
essential quality — and" offer it to you at an
accepied coach pricy

The reason for sedan quality
. at coach price i
Studebaker builds all of its own closed bodies
—builds finer codches than have been built
Before—and builds them at a fower cost—be-
cause there ixnoloutside body-maker's profit
10 be includéd in the purchasé price to you.~/

Thix fine coach body is espécially d
for and mounted on the Special Six ¢
which\bas cqntributedeto the splendid gepu-
tation of Studebaker cars for dependability,
endurahce and feservé mileag

Defigite\records show that many/ Stude-
bakers-hape delivered from 125,000 5 200,000
miles of service. Up in the rugged country
uround Three Rivers, Quebec, theye are cight
Studebaker cass that have eath traveled
100,000 miles or more. /

In Stockton, Calif., one Studfbaker car has
piled up 138,000 miles over steep mountain
grades and rough country rdads with negli-
gible upkeep—not a single/major part has
been purchased or repaired by reason of wear
or accident. <

S6 do not buy' this Special Six Coach with
the expectation that you'll have to trade it in
at the end of 3 year or so. Instead, consider
this your # inyestment in’ transpor-
tation. . At.the mileage when other cars are
breaking_up, this Studebaker Special Six
Coach will just be breaking in.

Buy now—no need to delay

You may ‘buy this Studebaker Special Si :
Coach today—or on any day of the year—
with the confident assurance that no act of
ours will stigmatize it as a “last year’s modeL.”

For Studebaker. has discontinued the cus’
tom of presenting 4 new line of cars each
year:Instead Studebaker will keep up-to-date

This Special Six Coach is built compl
both nd chassis—in Studebaker plaats.
1t i a “one-profit” automobile.

all of the tin ing new impfove-
ments and refinements as their merit is proved
through practical use.
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have been invested in this
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conscien

will always grotect this

ing the car'’s

y
exceptional value.

‘There can never be ahy relaxation in the

policies, practice and ideals which have been
the corner stone of Dodge Brothers success

Evans-Jackson Motor C_o;

119 SOUTH WOODWARD' AVE.

LPHONE 301 - Bi)min;h.m, Mich.

the springs and front and rear axles
are attached.

The frame is then taken by a small
overhead conveyor, turned right side
up, carried through an enamel spray
and then through an enamel oven
200 feet long. The passage is timed
at 30 minutas and the temperature
is carefully | controlled to insure
proper baking! of the durable, lustr-
ous enamel,

As the frame emdrges from the
oven it is pickeq up by another over-
head conveyor which takes it around
 right angle tury and places it upon
the final assembly conveyor. This
conveyor is 400 fdet long and travels
about 4 feet per minute to produce
150 trucks per ¥ hqur day.

During the first = 100 feet the
wheels with tires aré, mounted on the
?'\1..‘_ Then, the chagsis, still moved

by the long chain, rylls onward on
[its own wheels. With\the regularity

of clockwork the varipus units are
placed in position and, the various
bolts and nuts arc securgly tightened
with special pneumatic Wrenches,
nspegtion of t bly line in
full swing shows clearly \how, with

increased production and ajoption of
the assembly methods &f Dodge
Brothers, it is sle for\ Grahan

Brothers to deliver such exdeptional
truck value at a low price

General Motors
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company, this week t)
members tive_ committee\
of the General Mptors Corporation
In addition to Alfre§ P. Sloan, Jr.,
president of Generdl Motors 'Cor-
poration, ption  included
Charles ice president,
Lawrence 'P. vice-president
of General Motors ahd president of
the Cadillac _Motor|Car _company
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n speaking of the business out-
look for Oakland, M{. Sloan said, “I
am very much plfased with the
showing made . Oakland divi-
sion. During the cofrse of a recent
field investigation. jccompanied by

several General Mojory

officials, 1
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WURSTER & STAPLETON
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as the foremost car “for Economical
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